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ABSTARCT: The study explores the impact of social media on brand awareness and business growth, emphasizing 
how digital platforms have transformed marketing strategies and customer engagement in the modern business 
landscape. The primary purpose of the research is to analyse how social media activities such as content sharing, 
influencer collaborations, online advertising, and customer interactions contribute to enhancing brand recognition and 
driving business expansion. A descriptive research design was adopted, utilizing surveys and interviews with business 
owners, marketing professionals, and consumers to gather insights on social media’s role in influencing purchasing 
decisions and brand loyalty. The findings reveal that businesses that actively engage with customers on platforms like 
Instagram, Facebook, LinkedIn, and X (formerly Twitter) experience greater visibility, improved customer 
relationships, and higher conversion rates. Additionally, consistent and authentic online presence was found to 
significantly boost consumer trust and brand credibility, leading to sustained business growth. The study highlights that 
social media not only serves as a tool for promotion but also as a cost-effective platform for customer feedback, 
innovation, and community building. It also identifies challenges such as algorithm changes, negative publicity, and the 
need for constant content adaptation. Overall, the research concludes that effective social media management is a key 
driver of brand success and business competitiveness in the digital era. The implications suggest that organizations 
should invest in targeted social media strategies, data analytics, and creative content marketing to enhance engagement 
and ensure long-term growth. 
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I. INTRODUCTION 

 

In the digital era, social media has emerged as one of the most influential tools for communication, marketing, and 
business development. Platforms such as Facebook, Instagram, LinkedIn, YouTube, and X (formerly Twitter) have 
revolutionized the way organizations connect with their customers and promote their brands. Unlike traditional 
marketing channels that rely heavily on one-way communication, social media enables two-way interaction, allowing 
brands to engage directly with their audiences, gather feedback, and build stronger relationships. As digital connectivity 
continues to expand globally, social media has become an integral component of corporate strategy, influencing 
consumer perceptions and driving business growth. 
 

In today’s competitive environment, brand awareness plays a crucial role in shaping consumer behaviour and 
influencing purchasing decisions. It refers to the extent to which consumers recognize and recall a brand, which 
ultimately affects their trust and loyalty toward it. Businesses, both large and small, are leveraging social media 
platforms to create brand visibility, share value-driven content, and reach wider audiences with minimal cost compared 
to traditional advertising. Start-ups and small-scale enterprises, in particular, have benefited immensely from social 
media marketing as it provides an affordable platform for brand promotion and customer engagement. Moreover, the 
use of analytics tools and targeted advertising has allowed businesses to measure the effectiveness of campaigns and 
refine their strategies to achieve better results. 
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Despite the vast potential of social media, many businesses still struggle to fully harness its power. While some 
organizations have successfully integrated social media into their marketing mix, others face challenges such as 
inconsistent engagement, content saturation, lack of strategic direction, and difficulty in measuring return on 
investment (ROI). Furthermore, there is limited understanding of how social media activities directly influence long-

term business growth and brand sustainability. Most existing studies have focused on consumer behaviour or digital 
marketing in isolation, leaving a gap in exploring the combined effect of social media on both brand awareness and 
business performance. Therefore, this study seeks to bridge this gap by examining how social media impacts brand 
visibility, customer loyalty, and overall business growth across different industries. 
 

The primary objectives of this research are: 
1. To analyse the role of social media in enhancing brand awareness among consumers. 
2. To evaluate the impact of social media marketing on business growth and performance. 
3. To identify the challenges and opportunities businesses face in leveraging social media platforms effectively. 
4. To recommend strategies for optimizing social media use to strengthen brand positioning and sustain business 

development. 
 

The study is guided by the following research questions: 
• How does social media influence consumer awareness and brand recognition? 

• What is the relationship between social media engagement and business growth? 

• What factors determine the effectiveness of social media strategies in building strong brands? 

 

By addressing these questions, the study aims to provide a comprehensive understanding of how social media can be 
strategically utilized to enhance brand awareness and contribute to business success. Ultimately, this research will help 
organizations, marketers, and entrepreneurs develop more effective digital marketing frameworks that align with 
evolving consumer preferences and market dynamics. 
 

II. REVIEW OF LITERATURE 

 

1. Mangold & Faulds (2009) 
This study emphasized that social media functions as a hybrid element of the promotion mix, combining traditional 
marketing tools with modern word-of-mouth interactions. The researchers found that consumers have become powerful 
content creators who influence brand perception through online discussions. They highlighted the need for firms to 
engage actively with these conversations to maintain brand credibility. The study concluded that managing customer 
interactions online is crucial for building trust and awareness in the digital marketplace. 
 

2. Kaplan & Haenlein (2010) 
Kaplan and Haenlein proposed a framework classifying social media platforms based on social presence and media 
richness. They argued that successful social media marketing depends on aligning platform selection with company 
objectives. The study revealed that consistent and strategic content dissemination helps improve visibility and brand 
engagement. It concluded that effective use of social media channels can significantly expand brand reach across global 
audiences. 
 

3. Kietzmann, Hermkens, McCarthy & Silvestre (2011) 
The authors introduced the “honeycomb framework” of social media, identifying seven functional building blocks—
identity, conversations, sharing, presence, relationships, reputation, and groups. These dimensions collectively explain 
how firms can design and assess social media strategies. The study highlighted that understanding these blocks allows 
brands to foster engagement and loyalty. It recommended integrating each element into a cohesive communication 
strategy for sustainable online growth. 
 

4. Bruhn, Schoenmueller & Schäfer (2012) 
Their study analysed the impact of social media marketing on brand equity, focusing on awareness, perceived quality, 
and loyalty. Results indicated that high levels of interactivity and engagement on social platforms positively affect 
brand perception. The authors found that customer participation in brand-related discussions increases trust and 
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emotional connection. They concluded that social media is a key driver for enhancing both brand awareness and 
consumer loyalty. 
 

5. Tiago & Veríssimo (2014) 
This research provided a managerial overview of digital marketing and the evolving role of social media. It found that 
social networks enhance customer reach and enable precise targeting at relatively low cost. However, it emphasized 
that content must remain relevant and tailored to audience preferences to be effective. The study suggested that 
successful digital marketing integrates analytics, creativity, and continuous engagement. 
 

6. Trainor, Andzulis, Rapp & Agnihotri (2014) 
The study investigated the integration of social media into customer relationship management (CRM) systems. 
Findings showed that social CRM improved customer insights, service response time, and sales performance. The 
authors noted that digital interaction enhances firms’ ability to anticipate customer needs. Overall, they concluded that 
social CRM leads to both brand awareness and business growth when aligned with strategic goals. 
 

7. Alalwan, Rana, Dwivedi & Algharabat (2017) 
This study explored consumer behaviour in adopting social media for brand engagement. It found that perceived 
usefulness, ease of use, and social influence strongly determine how users interact with brand pages. The authors 
observed that higher engagement correlates with greater brand recall and purchase intentions. They recommended that 
firms leverage interactive and user-friendly platforms to build meaningful customer relationships. 
 

8. Kim & Ko (2012) 
Kim and Ko examined the role of social media marketing in the fashion industry, focusing on luxury brands. Their 
results showed that creative content, influencer collaborations, and interactive campaigns significantly enhance brand 
equity. The study demonstrated that engaging social content can translate into tangible sales growth. It concluded that 
social media acts as both a promotional and relational tool in fashion marketing. 
 

9. Hutter, Hautz, Dennhardt & Füller (2013) 
The authors studied the effects of user interactions and consumer-generated content on brand value. They found that 
peer recommendations and community engagement significantly strengthen brand awareness. However, the impact 
varied by industry and campaign design, emphasizing the need for contextual adaptation. The study concluded that 
monitoring and moderating online communities are vital for maintaining a positive brand image. 
 

10. Culnan, McHugh & Zubillaga (2010) 
This research focused on how large firms use social media to improve transparency and manage reputational risks. 
Findings indicated that proactive engagement builds awareness and customer trust but can expose firms to negative 
publicity if mishandled. The study underscored the importance of clear governance and social media policies. It 
concluded that reputation management is essential to convert awareness into long-term credibility. 
 

11. De Vries, Gensler & Leeflang (2012) 
Their research examined how post characteristics affect consumer sharing behaviour on brand pages. They discovered 
that emotional and informative content drives higher engagement and sharing, expanding brand reach. Conversely, 
overtly promotional posts tend to discourage interaction. The study suggested that maintaining a balance between 
information and entertainment is key to sustaining audience interest. 
 

12. Freberg, Graham, McGaughey & Freberg (2011) 
This study investigated the role of influencer credibility in shaping consumer responses to brand endorsements. It found 
that trustworthiness and expertise of influencers significantly affect audience attitudes and awareness. The authors 
concluded that partnering with credible influencers can enhance message authenticity. They recommended strategic 
influencer selection to strengthen brand image and loyalty. 
 

13. Ainin, Parveen, Moghavvemi & Jaafar (2015) 
The researchers studied how small and medium enterprises (SMEs) utilize social media for marketing. Results showed 
that SMEs gain increased brand visibility and customer acquisition through active online engagement. However, many 

http://www.ijirset.com/


|www.ijirset.com |A Monthly, Peer Reviewed & Refereed Journal| e-ISSN: 2319-8753| p-ISSN: 2347-6710| 

      Volume 14, Issue 10, October 2025 

      |DOI: 10.15680/IJIRSET.2025.1410037| 

IJIRSET©2025                                        |    An ISO 9001:2008 Certified Journal   |                                       20469 

lacked formal strategies and analytical tools to measure impact. The study recommended that SMEs invest in training 
and digital infrastructure to scale business growth effectively. 
 

14. Peters, Chen, Kaplan, Ognibeni & Pauwels (2013) 
This study addressed the challenge of measuring social media performance and return on investment (ROI). It proposed 
tracking engagement-to-conversion funnels as a key metric for effectiveness. The authors found that while social 
metrics may not directly impact short-term sales, they enhance long-term brand equity. They concluded that firms 
should combine quantitative analytics with qualitative insights for better decision-making. 
 

15. Alabi et al. (2024) 
This recent study examined the integration of predictive analytics and AI in social media marketing. It revealed that 
data-driven insights improve targeting accuracy and campaign optimization, leading to greater brand awareness. 
However, the study cautioned about ethical and data-quality issues that may distort results. It concluded that balancing 
automation with authenticity is crucial for sustainable business growth. 
 

III. RESEARCH METHODOLOGY 

 

The research methodology outlines the framework adopted to investigate the relationship between social media usage, 
brand awareness, and business growth. It defines the design, population, data collection techniques, and analytical tools 
used to ensure that the study produces reliable and valid results. 
 

Research Design 

This study adopts a descriptive research design supported by analytical methods. The descriptive approach was 
chosen to understand how businesses utilize social media platforms to promote their brands and achieve growth. 
Analytical techniques were applied to interpret relationships between the variables—particularly to measure how social 
media engagement influences brand awareness and business performance. The study also includes elements of 
exploratory research, as it seeks to explore emerging trends and digital strategies used by modern firms. 
 

Population and Sample 

The population of this study comprises business organizations and consumers actively using social media platforms 
such as Facebook, Instagram, LinkedIn, and X (formerly Twitter). The target respondents include marketing 
professionals, small business owners, and consumers familiar with brand interactions online. A sample size of 100 
respondents was selected using a convenience sampling method, as it allowed easy access to participants from 
diverse sectors and ensured quick data collection. The selected sample represents both service and manufacturing 
industries to ensure balanced insights. 
 

IV. DATA COLLECTION METHODS 

 

Both primary and secondary data were used in this research. Primary data were collected through a structured 
questionnaire distributed to respondents via online forms and personal communication. The questionnaire included 
closed-ended questions related to social media usage, brand perception, and business outcomes. Secondary data were 
obtained from academic journals, company websites, research databases, and industry reports to provide 
theoretical support and background context for the study. 
 

Data Analysis Tools 

The collected data were analysed using Microsoft Excel and SPSS (Statistical Package for the Social Sciences) to 
ensure accurate interpretation. Descriptive statistics such as mean, percentage, and frequency were used to summarize 
data, while inferential tools like correlation and regression analysis were employed to determine the relationship 
between social media engagement and business growth. Graphical representations such as charts and tables were used 
to illustrate the findings clearly. 
 

 

 

 

http://www.ijirset.com/


|www.ijirset.com |A Monthly, Peer Reviewed & Refereed Journal| e-ISSN: 2319-8753| p-ISSN: 2347-6710| 

      Volume 14, Issue 10, October 2025 

      |DOI: 10.15680/IJIRSET.2025.1410037| 

IJIRSET©2025                                        |    An ISO 9001:2008 Certified Journal   |                                       20470 

Variables 

The study is based on two major variables: 
• Independent Variable: Social Media Usage (measured through dimensions such as frequency of posting, 

customer engagement, platform diversity, and advertising intensity). 
• Dependent Variables: Brand Awareness and Business Growth (measured through metrics such as customer 

reach, sales performance, and market expansion). 
 

DATA ANALYSIS AND INTERPRETATION 

The purpose of this section is to present and interpret the results obtained from the questionnaire survey conducted 
among 100 respondents, consisting of business owners, marketing professionals, and consumers. The data collected 
was analysed using Excel and SPSS, with descriptive and inferential statistics applied to understand how social media 
influences brand awareness and business growth. The findings are summarized in the following tables and figures. 
 

Table 1: Demographic Profile of Respondents 

 

Demographic Variable Category Percentage (%) 
Gender Male 58  

Female 42 

Age Group 18–25 years 35  

26–35 years 45  

Above 35 years 20 

Occupation Business Owner 32  

Marketing Professional 28  

Student/Consumer 40 

 

Interpretation: 
The sample is well-diversified, with representation from both genders and multiple age groups. Most respondents are 
between 18 and 35 years old, showing that younger, digitally active individuals are more engaged with social media 
platforms. The mix of business owners and marketing professionals ensures that the data reflects both brand-side and 
consumer-side perspectives. 
 

Table 2: Popular Social Media Platforms Used by Respondents 

 

Platform Percentage of Users (%) 
Instagram 80 

Facebook 72 

LinkedIn 55 

YouTube 65 

X (Twitter) 38 

 

Interpretation: 
Instagram and Facebook are the most widely used platforms for both business promotion and consumer engagement. 
LinkedIn is particularly relevant for B2B communication and professional networking, while YouTube plays a vital role 
in brand storytelling through video marketing. X (Twitter) is used mainly for brand updates and customer feedback. 
 

Table 3: Frequency of Social Media Usage by Businesses 

 

Frequency Percentage (%) 
Daily 60 

Weekly 25 

Occasionally 10 

Rarely 5 
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Interpretation: 
A majority of businesses (60%) post daily, suggesting that consistent engagement is a common strategy for maintaining 
visibility. Firms that post less frequently may face challenges in building brand recall and sustaining online audience 
interest. 
 

Table 4: Impact of Social Media on Brand Awareness 

 

Level of Impact Percentage (%) 
Very High 45 

High 35 

Moderate 15 

Low 5 

 

Interpretation: 
Nearly 80% of respondents believe that social media has a high to very high impact on brand awareness. This supports 
the first research objective—showing that active social media presence enhances consumer recognition and recall of 
brands. 
 

Table 5: Relationship Between Social Media Engagement and Business Growth 

 

Engagement Level Average Growth Rate (%) 
High Engagement 20 

Moderate Engagement 10 

Low Engagement 4 

 

Interpretation: 
The data indicates a positive relationship between engagement and business growth. Companies with frequent 
interactions, creative campaigns, and timely responses to customer feedback experience significantly higher growth 
rates. This aligns with the study’s second objective—to evaluate how social media contributes to overall business 
performance. 
 

Table 6: Correlation Between Social Media Usage and Brand Awareness 

 

Variables Correlation Coefficient (r) Significance Level (p) 
Social Media Usage vs. Brand Awareness 0.82 0.001 

 

Interpretation: 
The correlation coefficient of 0.82 indicates a strong positive relationship between social media activity and brand 
awareness. The p-value of 0.001 (< 0.05) shows that the result is statistically significant. This confirms that greater 
social media engagement leads to stronger brand recall among consumers. 
 

Table 7: Regression Analysis — Impact of Social Media on Business Growth 

 

Independent Variable Regression Coefficient (β) t-value p-value 

Social Media Usage 0.76 8.92 0.000 

Constant 2.15 3.10 0.003 

 

Interpretation: 
The regression coefficient (β = 0.76) indicates that social media usage significantly predicts business growth. For every 
unit increase in social media engagement, business growth rises by approximately 0.76 units. The p-value (0.000) 
confirms that this relationship is statistically significant, validating the hypothesis that social media plays a critical role 
in driving growth. 
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Table 8: Perceived Benefits of Social Media for Businesses 

 

Benefit Percentage of Respondents (%) 
Increased Customer Reach 78 

Improved Brand Image 70 

Cost-Effective Marketing 65 

Enhanced Customer Loyalty 58 

Real-Time Feedback 54 

 

Interpretation: 
Respondents identified increased reach, improved brand image, and cost-effectiveness as the top three benefits. This 
suggests that businesses view social media not just as an advertising platform but as a long-term brand-building tool. 
 

Summary of Findings 

1. Most respondents use social media daily, with Instagram and Facebook being the dominant platforms. 
2. Social media engagement strongly influences brand awareness (r = 0.82). 
3. Regression analysis confirms that social media significantly contributes to business growth (β = 0.76, p < 0.05). 
4. The majority of businesses recognize social media as a cost-effective tool for marketing and relationship building. 
5. Firms with consistent and creative content strategies experience higher levels of customer engagement and loyalty. 
 

Interpretation in Relation to Objectives 

• Objective 1: To analyse the role of social media in enhancing brand awareness. 
→ Supported. Findings show a strong positive correlation between social media activity and brand awareness 
levels. 

• Objective 2: To evaluate the impact of social media marketing on business growth. 
→ Supported. Regression results confirm that increased social media engagement significantly contributes to 
business performance. 

• Objective 3: To identify challenges and opportunities in leveraging social media. 
→ Supported. While social media offers reach and cost benefits, it also requires continuous monitoring, content 
innovation, and response management. 

 

V. RESULTS AND DISCUSSION 

 

The analysis of the collected data reveals several key insights into the relationship between social media usage, brand 
awareness, and business growth. The findings indicate a strong positive correlation between social media engagement 
and brand awareness (r = 0.82), confirming that active and consistent use of platforms like Instagram, Facebook, and 
LinkedIn enhances brand visibility. This supports the findings of Mangold & Faulds (2009) and Kaplan & Haenlein 
(2010), who emphasized the role of social media as a hybrid communication channel that amplifies consumer voice and 
extends brand reach. Similarly, the regression analysis (β = 0.76, p < 0.05) confirms that social media activity 
significantly contributes to business growth, aligning with the observations of Trainor et al. (2014) and Kim & Ko 
(2012) that digital engagement can translate into tangible sales and revenue improvements. 
 

The study also highlights new insights. While previous literature, such as Bruhn et al. (2012) and Hutter et al. (2013), 
focused on engagement and brand perception, this research extends the understanding by linking engagement levels 
directly to measurable business growth rates. Specifically, high engagement firms experienced up to 20% growth, 
suggesting that frequency, creativity, and responsiveness in social media activities are critical determinants of business 
performance. This finding partially contrasts with Peters et al. (2013), who noted inconsistencies between engagement 
metrics and short-term sales, indicating that the impact of social media may be more pronounced in longer-term growth 
and brand equity rather than immediate sales figures. 
 

The practical implications of these findings are significant for organizations. Businesses can leverage social media not 
only as a marketing tool but also as a strategic driver of growth by investing in targeted campaigns, influencer 
partnerships, and analytics to optimize content and engagement. Policymakers can encourage digital literacy and 
provide resources for small and medium enterprises (SMEs), which, according to Ainin et al. (2015), benefit 
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disproportionately from social media but often lack structured strategies. For society at large, active engagement with 
brands enhances transparency, provides platforms for feedback, and fosters stronger consumer-brand relationships, 
contributing to a more informed and participative marketplace. 
 

Additionally, the study reinforces the importance of monitoring content type and user interaction. Following De Vries 
et al. (2012), emotionally engaging and informative posts generated higher sharing rates, while over-promotion reduced 
participation. This insight guides organizations to adopt balanced content strategies that prioritize customer engagement 
over purely promotional messaging. Overall, the results affirm that social media is a multifaceted tool capable of 
enhancing both awareness and measurable business growth when applied strategically. 
 

VI. CONCLUSION AND SUGGESTIONS 

 

Conclusion 

This study investigated the role of social media in enhancing brand awareness and driving business growth. The 
findings indicate a strong positive correlation between social media engagement and brand awareness, with active 
platforms such as Instagram, Facebook, and LinkedIn significantly increasing consumer recognition and recall. 
Regression analysis confirmed that businesses with higher social media activity experience measurable growth, 
demonstrating that strategic online engagement directly contributes to performance outcomes. The research further 
highlights that frequency of posting, content creativity, and responsiveness to consumer feedback are critical factors in 
maximizing both brand visibility and business success. Overall, social media emerges not just as a marketing tool but 
as a strategic driver for brand equity and sustainable growth. 
 

Limitations 

Despite its contributions, the study has certain limitations. The sample size of 100 respondents, though diverse, may not 
fully represent all industries or demographic segments, limiting the generalizability of the findings. The study focused 
primarily on businesses and consumers within urban or digitally active populations, potentially excluding insights from 
rural areas or less digitally engaged groups. Additionally, the reliance on self-reported data through questionnaires may 
introduce response bias, and the short-term observation of social media impact may not fully capture long-term brand 
growth dynamics. 
 

Recommendations and Scope for Future Research 

Based on the findings, businesses are encouraged to develop structured social media strategies, invest in creative 
content, and actively monitor customer engagement to strengthen brand awareness and growth. SMEs, in particular, 
should leverage analytics tools to optimize campaigns and measure ROI effectively. Policymakers and industry 
associations can facilitate digital literacy programs to help smaller firms harness social media for competitive 
advantage. 
 

For future research, studies could expand the sample size and include multiple geographic regions to improve 
generalizability. Longitudinal studies tracking social media engagement and business performance over time would 
provide deeper insights into sustained growth impacts. Additionally, research could explore platform-specific strategies, 
the role of influencer marketing in different industries, and ethical considerations related to data privacy and analytics, 
further enhancing understanding of social media’s multifaceted influence on brand and business outcomes. 
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